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SEMINAR OUTLINE

ANALYZING THE CONSTRUCTION DEFECT CLAIM
UNDER A COMMERCIAL GENERAL LIABILITY POLICY
9:00 - 10:00, Joseph (Jeb) E.B. Stewart
+ CGL Policy vs. Other Types of a Commercial General Liability Policy
o Builders Risk
o Whatis a CGL and What Circumstances Apply?
- Considerations in Analyzing Coverage Under CGL
o Choice of Law
o Four Corners State (Complaint and Policy) on Duty to Defend
o Resources for Analyzing Coverage
+ The Insuring Agreement
o Suite Against the Insured
o “"Bodily Injury”or “Property Damage”
o Caused by "Occurrence”
o During the Policy Period
+ Coverage Limitations (Specialized Exclusions) CGL Exclusions
o Known Loss
o Classification Limitation
+ CGL Exclusions
+ Endorsements
o Examples
+ Conditions to Coverage
o Notice
o Cooperation
« Practical Pointers

INSURANCE-RELATED CLAUSES IN CONTRACTS BETWEEN OWNERS,
CONTRACTORS AND SUBCONTRACTORS
10:15-11:30, Mark M. Hogewood
« Commercial and Personal Insurance Issues Encountered When Entering Into Contracts
- Hold-Harmless and Indemnification Clauses

COVERAGE DISPUTES
11:30-12:00 and 1:00 - 1:45, Dorsey R. Carson Jr.
+ Does it Constitute an Occurrence?
- Coverage Triggers
« Exclusions and Denial of Coverage
+ Determining the Responsible Insurer When Loss Occurs
+ Steps to Maximize Insurance Recovery
- Interpretive Arguments Based on the Interplay of CGL and Other Policies

MEDIATION AND SETTLEMENT OF COVERAGE DISPUTES
1:45-2:30and 2:45 - 3:15, Larry S. Logsdon
+ Enhancing Settlement Possibilities From Day One
+ When is the Time Ripe for Mediation?
+ Questions the Mediator Will Ask
+ Smoothing the Way Through Mediation — Questions That Broaden Perspectives
+ Commonly Encountered Landmines
- Strategies for Late in the Day
« Selecting the Right Mediator

LITIGATING COVERAGE AND BAD FAITH ISSUES FOR THE INSURED
3:15 - 4:30, Gregory A. Brockwell

« The Interplay of Bad Faith in Construction Claims

« Tort vs. Contract Damages

+ Proving Bad Faith

- Significant Case Law

*If needed, the above agenda may be changed to best accommodate all of our attendees.
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SEMINAR OVERVIEW

Be Prepared for Construction Insurance Claims

Are your construction clients properly covered against liability? Do you know the latest interpretations
of policy language? Do you have the skills to adeptly handle insurance claims should they arise? Don't wait
for a problematic insurance claim to reveal costly coverage gaps. Join our experienced faculty as they
review common types of construction insurance and coverage nuances. Then gain valuable tips for
handling claims, determining which policy is triggered when loss occurs, the interplay of policies,
recent decisions on bad faith, and proven settlement tactics. Register today!

BENEFITS OF ATTENDING

Maximize your clients’ coverage against liability with the policies that best meet their needs.

Avoid gaps in coverage:
know when to offset policy limitations of different types of insurance with additional coverage.

Study the latest decisions on coverage triggers and what constitutes an “occurrence.”

Take a closer look at insurance-related clauses in construction contracts
and how they affect future claim negotiations.

Confidently determine the responsible insurer when loss occurs.

Find out how the interplay of CGL and other policies can make or break your claim.

Keep insurance claims from becoming costly lawsuits with early dispute resolution tactics.
Minimize litigation costs with thorough preparation and anticipation of common landmines.
Encourage a successful settlement by coming to the table with reasonable demands.

Stay up-to-date on the latest court rulings regarding bad faith claims.

Learn how to handle the ethical conflicts that may arise during insurance disputes.

WHO SHOULD ATTEND

This basic level program provides a comprehensive overview
of construction insurance and disputes for:

Attorneys

In-House Counsel
Construction Executives
Insurance Professionals

CREDIT INFORMATION

NBI is dedicated to providing you with courses that ensure you'll be able to satisfy all of your continuing
education requirements. You can be confident that this program is not only carefully designed to meet
its educational objectives, but also qualifies for continuing education credits we've arranged with the
following credit-granting organizations.

The specific continuing education credit(s) listed are for attending the live seminar. For additional
questions regarding continuing education credits, please contact us at 866-240-1890.

CLE - 6.0 - This course or a portion thereof has been approved by the Alabama State Bar Mandatory
Continuing Legal Education Commission for a maximum of 6.0 credit hours, including 0.0 ethics credits.

Register Today! 800-930-6182 or www.nbi-sems.com
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Today!

ADDITIONAL
LEARNING OPPORTUNITIES

VIDEO WEBCASTS

Get your continuing education through streaming audio and video.

Follow along in the reference manual and submit questions electronically
for live responses!

Aug.29  Truck Accident Litigation 101:

Medicare Set-Aside, Negotiation and Trial Tips (60257)
Sept.6  Business Ownership Succession Planning (60318)
Sept. 12 Medicaid: Beyond the Basics (60353)

To register, visit us online at www.nbi-sems.com or call 800-930-6182.

Can't leave the office for an entire day?

You can get training you need. No need to leave the office, relevant topics
and convenient 1 to 2 hour sessions are rolled into one.

Aug.29 Title Issues in Foreclosures (60362)
Aug.30 Social Security Disability in a Nutshell:
Qualifying Clients and Applying for Benefits (60373)
Sept.6  HAMP Litigation: Breach of Contract and Related Claims (60331)
Sept.7  Liability Medicare Set-Asides: CMS and Case Law Update (60302)

Sept. 10 The Role of Trust Protectors and Special Fiduciaries (60382)
Oct.23  Alabama Update: Estate Planning, Probate & Trust Law (59303)

To register, visit us online at www.nbi-sems.com or call 800-930-6182.

To order any of the audio and reference materials below, please order online
or call 800-930-6182. For more topics, visit us online — www.nbi-sems.com

LITIGATING LOW-IMPACT COLLISION CASES

© August 2011 - 123 Pages (Product ID: FP56234)

When a client comes to you with no broken bones and just a scratch on the car bumper,
but in excruciating pain - will you be able to help? Low-impact crash cases are
becoming increasingly more complex and harder to prove, and you'll need all the
“tricks in the book"to get results. This course explores the latest in litigation approaches
and medical theories to help you support your case and provides procedural tips to
increase efficiency. Get legal strategies and practical skills to make these cases

a profitable part of your practice. Order today!

By: Chris Albright, Patrick J. Ballard, Brandon T. Bishop, Steve R. Burford and Aubrey J. Holloway Jr.
CD &Manual - $229 Manual - $99

MANAGING LIENS AND SUBROGATION IN AUTO ACCIDENT LITIGATION

© November 2011 - 136 Pages (Product ID: FP56887)

You know better than most that just because the case is meritorious doesn't mean it's
worth the time and effort. Failing to account and negotiate for liens can be disastrous
for the plaintiff as well as the lienholders. This focused analysis of liens management in
car crash litigation will help you take your trial practice to the next level. Order today!
By: Brandon T. Bishop, Jeffrey P. Leonard and Jackie H. Trimm.

CD &Manual - $229 Manual - $99

Get instant access to the course you need and take it when it's convenient for you.
Thousands of recorded courses are

available at www.nbi-sems.com. m
Just click to purchase, and start and stop MP3 Downloads  On-Demand  Course Book
the course as your schedule allows. Downloads

800-930-6182 or

www.nbi-sems.com

TELECONFERENCES

CDs & BOOKS

ON-DEMAND & DOWNLOADABLE COURSES

OUR DISTINGUISHED FACULTY

GREGORY A. BROCKWELL is a business trial lawyer with Leitman, Siegal, Payne
& Campbell, PC. His practice focuses on representing local individuals and
businesses in disputes with their business partners, banks, insurance companies,
competitors, and the like. His general practice areas include business torts and
corporate litigation, contract litigation, securities litigation, trust and estate litigation,
insurance/bad faith litigation, and shareholder disputes. Mr. Brockwell frequently
represents Alabama insureds against their insurers in litigating issues of
insurance coverage, claim mishandling, and bad faith.

DORSEY R. CARSON JR. is a partner with Burr & Forman LLP, where he practices
in the firm's construction law and commercial litigation groups. He has represented
numerous developers, owners, general contractors, subcontractors, sureties,
architects and engineers within the construction industry. Since 2010,
Chambers USA has named Mr. Carson as a “Leader in their Field,in the area

of construction litigation. He is admitted to practice before the U.S. Court

of Appeals for the Fifth Circuit; and U.S. District Courts for the Northern and
Southern districts of Mississippi, the Northern and Middle districts of Georgia,
the Southern District of lllinois, and the Eastern District of Wisconsin. Mr. Carson
has held memberships with the Mock Trial Board, Blue Key, Who's Who: American
Law Students and Outstanding Young Men of America. He is currently a member
of The Mississippi Bar; the State Bar of Georgia; and the American Bar Association,
where he serves on a Steering Committee for the Forum on the Construction Industry;
the Association of General Contractors; the Associated Builders & Contractors;
the American Subcontractors Association; the Construction Specifications Institute;
and the Lawyers Club of Atlanta. Mr. Carson earned his bachelor’s degree,
magna cum laude, from Mississippi State University; and his J.D. degree from
the University of Georgia, where he served as vice-president of the Student

Bar Association, as well as articles editor for the Georgia Journal of International
and Comparative Law.

MARK M. HOGEWOOD is an attorney with Wallace, Jordan, Ratliff & Brandt, LLC,
where his practice is primarily in the area of civil litigation, with an emphasis on
corporate and insurance defense, as well as insurance coverage litigation. He joined
Wallace, Jordan, Ratliff & Brandt, LLC in 1997. Mr. Hogewood is a member of the
Alabama State Bar, the Alabama Defense Lawyers Association, the American

Bar Association and the Defense Research Institute. He is an adjunct professor
of insurance law at Cumberland School of Law at Samford University, and he

has served on the State Bar's Task Force on Adult Literacy. Mr. Hogewood also is
a frequent speaker at seminars related to insurance coverage. He is admitted to
practice before the U.S. Court of Appeals for the Eleventh Circuit, the U.S. District
Court Middle District of Alabama, the U.S. District Court Northern District of Alabama
and the U.S. District Court Southern District of Alabama. Mr. Hogewood earned
his B.A. degree, cum laude, from Wake Forest University; and his J.D. degree from
Vanderbilt University School of Law

LARRY S. LOGSDON is a partner in the law firm of Wallace, Jordan, Ratliff

& Brandt, LLC, where he practices in the area of general commercial litigation
and also represents contractors, subcontractors, owners and suppliers involved
in all aspects of the construction industry. Mr. Logsdon co-wrote “Alabama
Construction Law: What Do You Do When...?"for National Business Institute in
May, 2003 and May, 2004. He also presented the National Business Institute’s
seminar titled “Mechanic’s Lien Law and Strategies in Alabama”” Mr. Logsdon
earned his B.S. degree, summa cum laude, from the University of Alabama;

and his J.D. degree from The University of Alabama School of Law, where he was
inducted into the Order of the Coif. He also was a senior editor of the Alabama
Law Review. He is a member of the Association of General Contractors, the American
Subcontractors Association and the Alabama State Bar.

JOSEPH (JEB) E.B. STEWART is a partner in the Birmingham, Alabama branch
of Austill Lewis & Pipkin, PC. His practice areas include insurance law, construction
law, products liability, transportation and trucking, and general defense.

Mr. Stewart is a member of the Alabama State Bar, the Defense Research
Institute (DRI) Insurance Law Committee and its Commercial General Liability
Subcommittee, the Council on Litigation Management (CLM), the Alabama
Defense Lawyers Association (ADLA), and the Birmingham Bar Association.

He is a graduate of the Cumberland School of Law of Samford University.

BIRMINGHAM
OCTOBER 9

Cahaba Grand Conference Center
3660 Grandview Parkway, Birmingham AL 35243
Phone: 205-443-6767

SCHEDULE

REGISTRATION TIME ~ 8:30 — 9:00 am

SEMINARTIME = 9:00 am — 4:30 pm

Complimentary snacks and refreshments are provided. Lunch is on your own.

TUITION

$349 for the first registrant
$339 for each additional registrant
$329 for new professionals - save $20!*

*A new professional is anyone with three or less years of professional work experience.

DIRECTIONS & PARKING
To obtain directions and parking information, please contact the
facility listed.

FREE REFERENCE BOOK

Construction Insurance and Disputes

Receive a comprehensive course book, included with your tuition,
which you can take back to your office and use as a reference.

AUDIO RECORDINGS

This seminar will be recorded in its entirety. If you can't attend, you can
still obtain the benefits of the information provided by purchasing the
manual and CD. See the registration form to order.

CANCELLATION
Visit us on the web or call one of our customer service representatives
prior to the live program to learn more about your cancellation options.

THE NBI GUARANTEE

Your satisfaction is our guarantee! If you aren't satisfied with a seminar

or training resource, call or write us and we'll make it right. For shippable
product orders, please return the product within 60 days of the product
receipt and we are happy to refund the product price minus shipping costs.

*Pre-registration is encouraged. If you need to register at the door, you may wish
to call us first to confirm availability and to receive information regarding schedule
or location changes.
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. ) =Express Event Registration
Construction Insurance and DlSPUteS Need to register quickly? Use the product code below to complete your

Express Event Registration online or via the phone.
Product ID: 60433

[[] Can't Attend? Check here to order J
October 9 Seminar Tuition the audio CD & course book of
ctober $349 — first registrant this seminar for $349.
Bll’mlﬂgham, Al_ $339 — each adt'l registrant Please add $7.95 for shipping (514 to AK, Hl or PR). N“\TI()I\F\L Non-Profit Org
(60433) $329 — for new professionals Shipments to CA, MN, NV, RI, SD, TX, WA and WI must BUSINESS ’
(see tuition details inside brochure) also include sales tax. Please provide street address. Tor e us. Postage
Allow 2 weeks following program date for delivery. ]NST]TLJTt M PAID
MAILTO: National Business Institute NBI, Inc.
Registration Form ( hot this f tiol - A Division of NBJ, Inc. PHONE: (800) 930-6182
(Please otocopy this forr forr tiple registrants.)
redistration torm e PO. Box 3067 FAX: 715-835-1405
) Eau Claire, WI 54702 ONLINE: www.nbi-sems.com

Name Title
NBI Subscription Holder? Enter Subscription # Here* E-mail
Company Name
Co. Size [ [J2s5 [Je10 [J11-25 [] 26-50 [] 51-100 [] 100+
Address
City State Zip
Phone ( )
Payment Information KEY Code . CS
[ ] Check enclosed payable to National Business Institute [] MasterCard [] visa [] American Express [ ] Discover
Card No. Exp. Date
Signature

D Please bill me. (If your organization requires a PO. please provide it.)

Can’t Attend?
You can still get the training you need by purchasing the audio CD and course book of this program. See above to order.

Look inside for additional product offerings —
or visit us at nbi-sems.com *What is an NBI Subscription? Call 800-930-6182 to learn more.





